
How it Works:  
Register and receive workshop educational 

materials in the mail and/or for the workshop 
website  

Read and do the assignments at your own 

pace  
Email trainers for assistance/feedback  

 

Register Today!!  
To register, visit Rural Rootsô website at 

www.ruralroots.org or fill out this form and mail it to:  

Rural Roots  

P.O. Box 8925  
Moscow, ID 83843  
 

Registration Fees:  
 

One Low Price Per Farm/Family/Business   
$10 Rural Roots members  
$15 non -members  
    
 

Total Payment Enclosed      $ _____  
 
Name_________________________________  

Address_______________________________  

City_____________ State______  Zip_______  

Phone_________________________________  

Email_________________________________  

Visit the Rural Roots website, www.ruralroots.org for  
up - to -date details on the workshop or call our office at  

208 -883 -3462 if you have further questions.  
 

 

Workshop registration includes educational  

materials, presentations, assignments and 1 

hour of email assistance from workshop trainers.   

 
Visit the Rural Roots website to learn more 

about this unique workshop and to register!  

To enrich education through diversity, Rural Roots, Inc. and 
Washington State University are an equal opportunity/affirmative 

action employers and educational institutions.  Persons with 
disabilities who require alternative means for communication of 
program information or reasonable accommodations need to 

contact Colette DePhelps,  at 208-883-3462 at least one week 
before the event. 

 

Planning for Profit  
A Self -Paced Workshop on Using Farm Financial Planning  

and Direct Marketing to Increase Your Bottom Line  
 

June 15 to September 1, 2010  

 
$10 Rural Roots members  $15 non - members  

EARLY REGISTRATION  DEADLINE : J UNE 15, 2010  
Register Early! Space is limited to 35 participants!  

 

 
 

Workshop Topicsé 

 

Components of a Successful Farm Business  
Tools for Successful Direct Marketing  

Understanding the Regulatory Environment  
 

 
 

 

Learn goal -based decision making Å Develop a financial plan Å Learn how to 

monitor to ensure profit Å Develop a clear message about your product  Å  

Identify your target market  Å  Conduct a market  assessment  Å  Maximize  

direct market sales  Å  Using private insurance to manage farm liability  Å 

Rules and guidelines for food safety Å What it takes to hire on-farm labor or 

host interns and apprentices Å Meet and network other farmers and ranchers 

 
 
 

Workshop Trainers  

 

Diane Green  
Greentree Naturals, Sandpoint, ID  
(Direct Marketing, Managing Liability and  

the Regulatory Environment)  
 

Craig Madsen  
Healing Hooves, Edwall, WA  

(Farm Financial Planning and Holistic Management)  
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Workshop Sponsors:  

What farmers are saying about  

the farm liability and the  
marketing workshops...  

 

ñI feel hearing speakers with experience in  

farming and selling can help greatly in  

saving some time and money for the new 
producer.ò    

 

ñGreat job - very informative. Full spectrum 

information -  generous presentations.ò 

 
ñIt was excellent in every way.ò   

 

ñThis was one of the best workshops ever. 

Very well organized, very informative, time 
for networking. Discussions!!ò 

 

ñInteresting - educational -  good material.ò 
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